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U.S. Leads 
World in Soybean
Production 
& Exports
Processed soybeans are the largest
source of protein feed and vegetable
oil in the world. The United States is
the world’s leading soybean producer
and exporter, according to the
Economic Research Service of the
U.S. Department of Agriculture.

Farm value of U.S. soybean 
production in 2003/04 was $18.0
billion, the second-highest value
among U.S.–produced crops, trailing
only corn. Soybean and soybean
product exports accounted for 43%
of U.S. soybean production in 2003.
Soybeans equal about 90% of U.S.
total oilseed production, while other
oilseeds — such as cottonseed, 
sunflower seed, and peanuts —
account for the remainder. 
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Professional Land
Specialists Add Value
by Thomas A. Jennings

Using farmland real estate professionals today is as important as ever. Escalating
farmland values, the intricacies of IRS Code 1031 exchanges, and purchasing
pressures from like-kind (tax-free) exchanges are affecting the land market.
Following the recent rapid rise in land values, landowners may be challenged to
accurately estimate land values in the local real estate market, the market where
their land is located. Land professionals can be of great assistance here. 

Professional land specialists, or brokers with agricultural real estate knowledge
and experience, can help create transactions that close…and close smoothly.
Highly qualified land brokers, like other “good” professionals, provide specialized
marketing materials and sales skills. These marketing materials, for instance,
may include property sales brochures, Internet listings, and farm-related sales
contracts, along with a contact network for use in disseminating information
concerning the property for sale.

Professional brokers with farmland experience can be invaluable when evalu-
ating a farmland purchase or sale. Professional land specialists track land sales in
their market areas. They know what factors contribute to land values. Being able
to interpret how these factors affect values enables a land professional to pro-
vide an accurate market analysis of a farm. These brokers can identify the land’s
positive aspects, as well as its potential drawbacks. Knowing both and presenting
your property in an accurate and positive way helps avoid “surprises,” surprises
that can delay or “kill” a sale after a purchase offer is accepted. 

The broker–client relationship is as important as any attorney–client relation-
ship. Be sure to take time to meet with and/or talk to potential brokers. You will
want to evaluate their services and your comfort level with them. Being able to
establish a good level of trust and comfort is important. Most brokers will want
an equal level of trust and comfort with you.

Finding a Broker
Finding a good farmland broker is like finding a good doctor or lawyer. Start
with word-of-mouth endorsements. Talk with individuals who have had transac-
tions with potential brokers. They may be friends, neighbors, members of your
local commodity organizations, or local extension office. Your attorney may
know area farmland brokers. Likewise, reputable farmland brokers make a great
source of information for attorneys experienced in agricultural real estate.
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THE AMERICAN SOCIETY OF FARM MANAGERS AND RURAL APPRAISERS awards the titles of ACCREDITED FARM MANAGER (A.F.M.) and ACCREDITED RURAL
APPRAISER (A.R.A.) to those members who have had years of experience, are technically trained, have passed rigid examinations, and subscribe to a high code of ethics.

(800) 500-BOYD
109 E. Main St. • P.O. Box 306
Arcola, IL 61910
217-268-4434 • Faxline: 217-268-3542
Website: www.boydrealestateinc.com
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Boyd Real Estate, Inc. to merge 
with Farmers National Company

Two premier names in farm real estate 
to become one company

Mac Boyd, president of Boyd Real Estate, Inc., recently announced 
the merging of his company with Farmers National Company. Boyd
Real Estate, headquartered in Arcola, Illinois, with a branch office in
Tuscola, Illinois, was founded in 1979. Boyd stated that the two firms
will merge their real estate sales, farm management and appraisal
services in order to increase the scope and quality of services that 
his company will be able to offer clients in the future.

Farmers National Company, an employee-owned company, is 
the nation's largest farm and ranch management company, providing
landowners and investors a full line of services, including real estate
sales and land auctions, commodity marketing, appraisals, insurance,
conservation and recreation services, oil and gas management, and
mapping technology, in addition to farm management services. Since
1929 the company has been headquartered in Omaha, Nebraska,
and currently offers services in 22 states.

Boyd states that his staff, office locations, addresses, and phone
numbers will remain the same. Please give us a call or return the
postage-free card for any of your farm real estate needs!
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